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INDRAJEET VIJAY AYACHIT
Plot no 809,

Behind Jaswant Mall Nit Colony                                                                           

Pincode : 440017
Mobile: - 7517970131  

Email:- indrajeet.ayachit23@gmail.com
             
Career Objective 
“A career with an organization providing ample space and scope for mutual value addition & growth.
 Strengths- Hardworking, Punctual, sincere, good at sale, good grasping power, coordinating with staff and like to accept challenges.

Work Experience: Total Exp: 9 year 
	1)Company Name 
	:
	   NESTLE  (PHARMA &FMCG)

	Designation 
	:
	 Sr.Sales officer 

	Job Profile 
	:
	Business Development Manager :
Contacting  potential clients to establish rapport & arrange meetings.
Team briefing & motivation to sale Achieve targets sale planning 

Planning & overseeing new marketing initiatives.

Researching organization & individuals to find new opportunities.

Increasing the value of current customers while attracting new ones.

Finding & developing new markets & improve sales.
Attending conference,meeting & industries events.

Developing goals for the development team & business growth & ensuring they are met.

Training personnel and helping team members develop their skills.

Handling Administration:
Customer  records file register document .  
All Financial/ Non Financial

Manpower Management:
Team Briefing, Action to sale  

Prepares Team roaster.
Generating Reports on Daily basis:
Daily Sales Report. Accounts Report. Team Report.                                                                                  
Other Responsibilities:
Giving Weekly target.Monthly targets other Activity sale target

	Duration
	:
	Aug-2017 to Till Date .  


	2)Company Name 
	:
	  NESTLE  (Pharma and FMCG)

	Designation 
	:
	 SALES LEADER (TEAM  LEADER)

	Job Profile 
	:
	Front hand:
Attaining Customers Take active participation in In-promotional activities and Hygiene maintenance.

Enrolling members in the organization Loyalty Program.
Back hand: Inventory Management
Receiving stocks. customer’s requirement.
Sending back unwanted stock.

Raising order for new stocks, fast moving stocks or for 
Manpower Management:
Prepares duty roaster for the staff.
Handling Petty Cash:
Preparing Petty Cash report on monthly basis.
Handling Administration:

Generating Reports on Daily basis:
Daily Sales Report. Accounts Report. Category Report.                                                                                  Generating Reports on Weekly basis:
Gift Voucher & Weekly Action Plan.
Generating Reports on Monthly basis:
Market Activity Report.

Product Quality Feedback Report.
Other Responsibilities:
Giving Weekly target. Monthly targets. 

	Duration
	:
	May 2015 to June 2017 .  


	3)Company Name 
	:
	P&G (Procter&Gamble)

	Designation 
	:
	 Sr. SALES EXECATIVE (FMCG)

	Job Profile 
	:
	Front hand:
Attaining Customers.

Direct sales to customer’s.

Promoting product to customer’s. 
Receiving A R on daily basis.
Back hand:Inventory Management
Receiving stocks. customer’s requirement.
Raising order for new stocks, fast moving stocks or for 
Manpower Management:
Handling team 
Breafing & achiving targets.
Handling Administration:

Generating Reports on Daily basis:
Daily Sales Report.                                                                                   
Generating Reports on Monthly basis:
Market Activity Report. Product Quality Feedback Report.

	Duration
	:
	December 2012 to March 2015.  


	4) Company Name 
	:
	GUPTA TRADERS (Pharma&FMCG)

	Designation 
	:
	 Sales Executive

	Job Profile 
	:
	Front hand:
Attaining Customers and convene to product 
Generating Reports on Daily basis:
Daily Sales Report.

Accounts Report.

Sales Part1:-
Cash Collection
Attaining Customers

Guide Customer.

Convincing Customer.

Daily Reporting.

Achieving Monthly Targets.

Tele Calling.

Customer Follow up.

Final Deal.

	Duration
	:
	February 2010  to  November 2012.  


	5)Company Name 
	:
	Chanduram Agency

	Designation 
	:
	Sales Exe

	Job Profile 
	:
	Sales Part1:-
Attaining Customers

Guide Customer.

Convincing Customer.

Daily Reporting.

Achieving Monthly Targets.

Tele Calling.

Customer Follow up.

Final Deal.
Daily Sales Report.

Accounts Report

	Duration
	:
	January 2008 to January 2010


ACADEMIC QUALIFICATIONS:
· 12th from commerce Maharashtra state board.
· B.B.A, at EIILM University. 

OTHER QUALIFICATION:

· I.T (Information Technology)

· Computer Basic &  Internet

· MS-CIT

· Vocational Training Certificate from Share Market & Investment              
OTHER ACTIVITIES:
· Retail Training & Development

· At NESTLE in Mumbai

· Retail sales and Management Training in   Gujarat (NESTLE)
 STRENGTH
· Ability to work in Team 
· Ability to Group new ideas and Knowledge
PERSONAL DETAILS:
NAME                                     :
INDRAJEET AYACHIT
FATHER'S NAME

 :
Mr. VIJAY AYACHIT
GENDER


:
MALE
DATE OF BIRTH                :
23/NOVEMBER/1989
MARITAL STATUS            :
MARRIED
NATIONALITY                   :           INDIAN 
LANGUAGES KNOWN     :
ENGLISH, MARATHI&HINDI
HOBBIES                              :         MUSIC & READING BOOKS
 DECLARATION

I hereby declare that the information givers above are true to the best of my knowledge and belief.
DATE: 
PLACE: NAGPUR                                               

       (INDRAJEET AYACHIT)
